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I  s t a r t e d  i n  R e a l  E s t a t e  i n  2 0 2 1  a n d  q u i c k l y  g r e w  t o  b e  t h e  t o p
p r o d u c i n g  a g e n t  f o r  m y  o f f i c e  f r o m  2 0 2 3  -  2 0 2 6 .  M y  f o c u s  i s  i n
R e s i d e n t i a l  S a l e s  b u t  I  h a v e  e x p e r i e n c e  i n  C o m m e r c i a l  S a l e s  a s
w e l l .  I  w a s  b o r n  a n d  r a i s e d  h e r e  i n  C e n t r a l  F l o r i d a  s o  I  k n o w  j u s t
a b o u t  e v e r y  n e i g h b o r h o o d  f r o m  K i s s i m m e e  t o  D e l t o n a  a n d  f r o m
C l e r m o n t  t o  C h r i s t m a s .  I  b e l i e v e  k n o w i n g  t h e  a r e a s  t h o r o u g h l y
h a s  a t t r i b u t e d  t o  m y  s u c c e s s  i n  R e a l  E s t a t e .  I  w a n t  t o  b r i n g  m y
s u c c e s s  t o  e n s u r e  e v e r y  t r a n s a c t i o n  i s  a  s m o o t h  o n e  a n d  l o o k
f o r w a r d  t o  w o r k i n g  w i t h  y o u  o n  m a k i n g  s u c h  i m p o r t a n t  l i f e
d e c i s i o n s .

.

let's connect

a little about me...

Steven & KristinTsukamoto
REAL ESTATE PROFESSIONALS
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KamotoLiving

www.KamotoLiving.com

@CHRUTENBERGREALTY

631 S Orlando Ave #200,
Winter Park, FL 32789
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MEET OUR team

Ladd Tsukamoto 
                              REALTOR           

Angie Galbraith
MPIRE Financial

Mortgage Broker

(407) 867-1719

Angie@mpireFI.com

Kevin Kennedy
Contemporary Mortgage
Mortgage Broker
(407) 834-3377 ext.230
Kevin@Contemporarymortgage.com

team

Steven & Kristin Tsukamoto    
                             BOTH OF US ARE REALTORS                                                     

OUR PREFERED LENDERS

Kristin is the reason I joined Real Estate. I saw an opportunity to grow our
family by partnering up with my best friend in life. So I put a ring on her
finger and started a new family business. Kristin has been a licensed Realtor
since 2010 and was her father assistant for many years. Kristin and I make a
great team together while we still pursue our passions. Kristin works with
animals as a Communications Manager at Orange County Animal Services
while I continue to work as an Audio Engineer working on various audio
projects - including engineering shows at Cirque Du Soleil at Disney
Springs.

Fun fact - Ladd is a pilot with Southwest Airlines. back in 2009 Kristin was
the office administrator for the Real Estate office Ladd was working out of.
Due to Ladd’s schedule flying, he had Kristin get her Real Estate license to
be an assistant. Ladd has purchased and sold many homes over the years
and is a seasoned agent. 

Disclaimer - Here are a few lenders I have worked with many times and can introduce to you. Keep in mind, 
you may choose any lender that’s right for you.
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I N S P E C T I O N
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A P P R A I S A L
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b e  d o n e  o n  t h e  n e w  h o m e
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F I N D  A N  A G E N T
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N E G O T I A T E
L e t  y o u r  a g e n t  h e l p
y o u  n e g o t i a t e  w i t h

t h e  s e l l e r
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F I N A N C I A L S
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L O A N  A P P R O V A L
R e c e i v e  y o u r  f i n a l  a p p r o v a l

l e t t e r  f r o m  t h e  l e n d e r
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C L O S I N G
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T O U R  H O M E S

S t a r t  s e a r c h i n g  f o r
a n d  t o u r i n g  h o m e s

9

M O V I N G
S e t  u p  y o u r  m o v i n g

d a t e  w i t h  m o v e r s

O F F E R
W o r k  w i t h  y o u r
a g e n t  t o  m a k e  a

s t r o n g  o f f e r

F i n d  a  g r e a t  a g e n t  t h a t
y o u ' r e  c o m f o r t a b l e

w o r k i n g  w i t h

D e t e r m i n e  w h a t  y o u  c a n
a f f o r d ,  g e t  a  c r e d i t  c h e c k

a n d  p r e - a p p r o v e d  f o r  a  l o a n

A t t e n d  t h e  c l o s i n g  m e e t i n g ,
g e t  k e y s  a n d  c e l e b r a t e !

U s e  t h i s  r o a d m a p  a s  a  q u i c k  o v e r v i e w  o f  t h e  b u y i n g  p r o c e s s .  I f  y o u  h a v e
a n y  q u e s t i o n s ,  p l e a s e  r e a c h  o u t  t o  y o u r  r e a l t o r !

K a m o t o L i v i n g @ G m a i l . c o m

Steven & Kristin Tsukamoto
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REAL ESTATETerms
TITLE SEARCH

OFFER

CONTINGENCY

CLOSING COST

PRE-APPROVAL
A pre-approval  is  a  prel iminary
evaluation conducted by the lender to
show that the buyer has the funds to
purchase up to a certain amount.  This
is  extremely helpful  when you f ind a
home you're ready to put an offer  on.

EARNEST MONEY CLOSING

APPRAISAL

DISCLOSURES

HOME INSPECTION

The fees that are paid at  the end of
the purchase by either the buyer,
seller  or  both.  These include taxes,
insurance and lender expenses.

When an offer  is  accepted by the
seller,  but there are certain
conditions that must be met before
the sale is  f inal.

An agreement between a buyer and a
seller  to purchase a piece of  real
estate.  This  is  sometimes referred to
as a sales contract.  

Also known as "good faith" money,
this  is  money put up by the buyer into
a trust  or  escrow account.  This  action
shows the buyer is  serious about
purchasing the home.

An inspection is  a professional
examination of  the property's
condition.  Your agent can recommend
a qualif ied home inspector for  you.

A t it le  search proves that the property
is,  in fact,  owned by the seller.  You
can also purchase t it le  insurance to
make that no issues that arise later.

The appraisal  is  the value given to a
property based on comparable
properties that have recently sold.
This is  typically  required by the lender
in order to decide i f  the requested
loan amount is  in al ignment with the
value of  the property.

This is  the f inal  step of  your real  estate
transaction.  At  closing the funds from
the buyer are provided to the seller  and
the buyer receives the keys.  This
process typically  takes an hour.

All  sel ler's  are required to f i l l  out a
property disclosure stating what they
know about the property -  good or bad.  



REAL ESTATE IS AN
IMPERISHABLE ASSET, EVER

INCREASING IN VALUE. IT IS THE
MOST SOLID SECURITY THAT

HUMAN INGENUITY HAS DEVISED.
IT IS THE BASIS OF ALL SECURITY

AND ABOUT THE ONLY
INDESTRUCTIBLE SECURITY.

RUSSEL SAGE



CLOSING

APPRAISAL

FINANCIALS

INSPECTION

TOUR HOMES

MAKE AN OFFER

NEGOTIATE OFFER

FIND A GREAT AGENT

SCHEDULE YOUR MOVE

FINAL LOAN APPROVAL

ten steps to
BUYING A HOME
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Agents often have access to information about homes going on the market before the public.
They can also arrange open houses and tours of homes that match your criteria. 

Knowledge

A  r e a l  e s t a t e  a g e n t  i s  a  h u g e  a s s e t  t o  y o u  a s
y o u  g o  t h r o u g h  t h e  h o m e -  b u y i n g  p r o c e s s .
T h i s  i s  o n e  o f  t h e  b i g g e s t  d e c i s i o n s  o f  y o u r
l i f e  a n d  y o u  n e e d  a  s k i l l e d  p r o f e s s i o n a l
g u i d i n g  y o u  t h r o u g h  t h e  p r o c e s s .  

Y o u r  a g e n t  w i l l  b e  w o r k i n g  w i t h  y o u r  b e s t
i n t e r e s t s  i n  m i n d  a n d  c a n  h e l p  g u i d e  y o u
t h r o u g h  a l l  t h e  s t a g e s  o f  h o m e  b u y i n g .
L o o k  f o r  a n  a g e n t  w i t h  e x p e r i e n c e ,  l o c a l
m a r k e t  k n o w l e d g e ,  s t r o n g  c o m m u n i c a t i o n ,
a n d  a  p r o v e n  h i s t o r y  o f  h e l p i n g  c u s t o m e r s
s u c c e s s f u l l y  n a v i g a t e  t h e  b u y i n g  p r o c e s s

Agents wil l  be able to offer insightful detai ls about the neighborhoods you are considering. 

Attention
The process of buying a home requires a good deal of paperwork. Your real estate agent wil l
help you fi l l  out al l  documents and get them submitted properly.

Professional
Agents deal with any diff icult conversations that need to happen. They wil l  also help you submit a
strong offer and negotiate with the sel ler on your behalf.

Expert GUIDE

TO DETAIL

NEGOTIATOR

OF THE NEIGHBORHOOD

YOU WITH THE PERFECT HOME

Realtors are there to help you with any questions you have along the way. They offer an
objective opinion when you're analyzing the features you're looking for. 

FINDING A GREAT
AGENT

Connect



L e n d e r s  c a n  h e l p  y o u

d e t e r m i n e  w h a t  y o u  q u a l i f y

f o r ,  b u t  t h e  a m o u n t  y o u

q u a l i f y  f o r  i s n ’ t  n e c e s s a r i l y

t h e  a m o u n t  y o u  s h o u l d  s p e n d .

Y o u  c a n  f i n d  m a n y  m o r t g a g e

c a l c u l a t o r s  o n l i n e ,  w h i c h

p r o v i d e  a  g r e a t  s t a r t i n g  p o i n t .  

W h e n  c a l c u l a t i n g ,  d o n ' t  f o r g e t

t o  i n c l u d e  e x t r a  e x p e n s e s  l i k e

a t t o r n e y  f e e s ,  h o m e  i n s p e c t i o n

a n d  a p p r a i s a l  c o s t s  a n d  m o n e y

f o r  a n y  h o m e  i m p r o v e m e n t s .  

FINANCIALS

W h i l e  i t ' s  i d e a l  i f  y o u  c a n

p u t  a  2 0 %  d o w n - p a y m e n t  o n

y o u r  n e w  h o m e ,  i t  c e r t a i n l y

i s n ' t  n e c e s s a r y .  T h e r e  a r e

m a n y  w a y s  t o  p u t  d o w n  m u c h

l e s s  a n d  w i t h  c e r t a i n  t y p e s

o f  l o a n s  y o u  m a y  n e e d  a s

l i t t l e  a s  3 . 5 % .  



M a n y  t i m e s  t h e s e  t e r m s  c a n  b e  u s e d  i n t e r c h a n g e b l y  i n
d i f f e r e n t  a r e a s .  Y o u  w i l l  w a n t  t o  a s k  y o u r  r e a l  e s t a t e  a g e n t
w h i c h  i s  m o r e  c r e d i b l e  i n  y o u r  m a r k e t  a n d  t h e n  a p p l y .  

T h i s  p r e - a p p r o v a l  d o e s  n o t  g u a r a n t e e  a  l o a n  w i l l  b e  o f f e r e d
s o  y o u  s t i l l  w a n t  t o  b e  c a r e f u l  w i t h  y o u r  s p e n d i n g  d u r i n g  t h i s
t i m e .  D o n ' t  m a k e  a n y  l a r g e  p u r c h a s e s ,  c h a n g e  j o b s  o r  a p p l y
f o r  n e w  c r e d i t  c a r d s  d u r i n g  t h i s  t i m e .

E i t h e r  w a y ,  b e i n g  p r e - q u a l i f i e d  o r  p r e - a p p r o v e d  s h o w s  t h e
s e l l e r  t h a t  y o u ' r e  s e r i o u s  a n d  t h a t  y o u  m o s t  l i k e l y  h a v e  t h e
f u n d s  t o  p u r c h a s e  t h e  h o m e  s h o u l d  y o u  c h o o s e  t o  p l a c e  a n
o f f e r .  P r e - a p p r o v a l  c a n  a l s o  h e l p  y o u  b u d g e t  a s  y o u  w i l l  k n o w
e x a c t l y  w h a t  y o u  c a n  a f f o r d .

I t  i s  i m p o r t a n t  t o  h a v e  a  c r e d i t  c h e c k  d o n e  a s
t h i s  w i l l  b e  a  f a c t o r  i n  d e t e r m i n i n g  y o u r
m o r t g a g e  a p p r o v a l  a n d  i n t e r e s t  r a t e s .  

Y o u r  c r e d i t  s c o r e  c a n  g r e a t l y  a f f e c t  y o u r  l o a n
o p t i o n s  a n d  i n t e r e s t  r a t e .  R e q u i r e m e n t s  v a r y  b y
l o a n  p r o g r a m  a n d  l e n d e r ,  s o  s p e a k  w i t h  a
q u a l i f i e d  l e n d e r  a b o u t  y o u r  s p e c i f i c  s i t u a t i o n
b e f o r e  a s s u m i n g  y o u  n e e d  a  p a r t i c u l a r  c r e d i t
s c o r e .

CREDIT CHECK

PRE-QUALIFIED vs. PRE-APPROVED



TOUR HOMES

M a k e  a  l i s t  o f  a l l  t h e
t h i n g s  y o u  n e e d  a n d
w a n t  i n  a  n e w  h o m e .
T h i n k  a b o u t  h o w  m a n y
b e d r o o m s  a n d
b a t h r o o m s  y o u  n e e d .  

D o  y o u  w a n t  a  b i g
k i t c h e n  o r  i s  a  f e n c e d -
i n  y a r d  m o r e  i m p o r t a n t
t o  y o u ?  

T a k e  p h o t o s  w i t h  y o u r  p h o n e  w h i l e  v i s i t i n g  e a c h  h o u s e .  O r g a n i z e
t h e  p h o t o s  a t  h o m e  w i t h  t h e  a d d r e s s  o f  t h e  p r o p e r t y  s o  y o u  c a n
r e m e m b e r  d e t a i l s  l a t e r .  

F o c u s  o n  t h e  t h i n g s  y o u  c a n ' t  c h a n g e  l i k e  t h e  n e i g h b o r h o o d ,  l o t
o r  s i z e  o f  b e d r o o m s .  

T e s t  t h i n g s  a s  y o u  w a l k  t h r o u g h  t h e  h o m e .  O p e n  a n d  c l o s e
w i n d o w s ,  t u r n  f a u c e t s  o n  a n d  f l u s h  t o i l e t s  t o  m a k e  s u r e
e v e r y t h i n g  i s  i n  w o r k i n g  o r d e r .

W e  w i l l  s t a r t  t o u r i n g
h o m e s  a n d  w e i g h  a l l  t h e
p o s i t i v e  a n d  n e g a t i v e
a s p e c t s  o f  e a c h  o n e .

W h e n  y o u  f i n d  T H E  h o u s e ,
y o u r  n e x t  s t e p  w i l l  b e  t o
m a k e  a n d  o f f e r  a n d  g o
t h r o u g h  a n y  n e g o t i a t i o n s .  

Home searching tips......



MAKE AN OFFER

O n c e  y o u ' v e  f o u n d  t h e  h o m e  y o u  w a n t ,  t h e  n e x t  s t e p
i s  t o  m a k e  a n  o f f e r .  W e  w i l l  l o o k  a t  c o m p a r a b l e
p r o p e r t i e s  i n  t h e  a r e a  a n d  d e c i d e  o n  a  s t r o n g  f i r s t
o f f e r .  

M a n y  o w n e r s  p r i c e  a  l i t t l e  h i g h  e x p e c t i n g  t o
n e g o t i a t e  s o  w e  w i l l  t a k e  t h a t  i n t o  c o n s i d e r a t i o n  a s
w e l l .

K amo t o L i v i n g@Gma i l . c om

Steven & Kristin Tsukamoto
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NEGOTIATE OFFER

M a n y  t i m e s  a f t e r  t h e
i n i t i a l  o f f e r  i s
p r e s e n t e d  t h e  o w n e r
w i l l  c o m e  b a c k  w i t h  a
c o u n t e r - o f f e r .  

A s  a  b u y e r ,  d o n ' t  b e
a f r a i d  t o  b a r g a i n  f o r
w h a t  y o u  w a n t .
W h e t h e r  t h a t  b e  c o s t ,
a  n e w  r o o f  o r  t h e
w h o l e  h o u s e  p a i n t e d .
Y o u  d o n ' t  k n o w  w h a t
t h e y ' r e  w i l l i n g  t o  d o
u n l e s s  y o u  a s k .  



INSPECTION
A n  i n s p e c t i o n  c a n  h e l p  y o u  u n d e r s t a n d  t h e  c o n d i t i o n  o f  t h e
p r o p e r t y  b e f o r e  m o v i n g  f o r w a r d .  D e p e n d i n g  o n  t h e  t e r m s  o f
y o u r  p u r c h a s e  c o n t r a c t ,  i n s p e c t i o n  f i n d i n g s  m a y  p r o v i d e
o p p o r t u n i t i e s  t o  n e g o t i a t e  r e p a i r s  o r  o t h e r  t e r m s .

P l a n  t o  a t t e n d  t h e  i n s p e c t i o n  a n d  b e
p r e p a r e d  t o  a s k  a n y  q u e s t i o n s  y o u  h a v e .  

Y o u  w i l l  r e c e i v e  a  r e p o r t  o f  f i n d i n g s ,  b u t
i t ' s  s o m e t i m e s  e a s i e r  t o  s e e  t h e  i s s u e  a n d
h e a r  t h e  i n f o r m a t i o n  d i r e c t l y  f r o m  t h e
i n s p e c t o r .  

A f t e r  t h e  i n s p e c t i o n  i s  c o m p l e t e ,  d e c i d e  i f
t h e r e  a r e  a n y  p r e s s i n g  i s s u e s  y o u  w a n t  t o
n e g o t i a t e  w i t h  t h e  s e l l e r .  

B e  c a r e f u l  t o  n o t  b e  t o o  p i c k y ,  b u t  a l s o
n o t  l e t  m a j o r  c o n c e r n s  g o  u n a d d r e s s e d .

K amo t o L i v i n g@Gma i l . c om

Steven & Kristin Tsukamoto
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Final
Steps



Your lender wil l  require an
appraisal of the home before
final izing the loan. 

The home appraiser wil l  take into
account the neighborhood,
housing market, age and
condition of the home, etc. 

A property t it le search helps
identify ownership issues, l iens,
judgements, and other matters
affecting the t it le to the
property.

T h e  l o a n  i s  o n l y  f u l l y  c o m p l e t e  a f t e r  t h e  l e n d e r  a p p r o v e s  t h e
l o a n .  Y o u  w i l l  r e c e i v e  a  f i n a l  a p p r o v a l  l e t t e r  a f t e r  t h e y
r e v i e w  y o u r  i n c o m e ,  c r e d i t  r e p o r t  a n d  e m p l o y m e n t  s t a t u s
o n c e  m o r e .  

H o m e  o w n e r s  i n s u r a n c e  i s  a l s o  r e q u i r e d  b e f o r e  t h e  m o r t a g e
c o m p a n y  w i l l  f i n a l i z e  t h e  l o a n .  

APPRAISAL

LOAN APPROVAL



C l o s i n g  i s  t h e  f i n a l  s t e p  f o r  y o u  t o  b e c o m e  t h e  l e g a l  o w n e r
o f  y o u r  h o m e .  Y o u  w i l l  t a k e  a  f i n a l  w a l k - t h r o u g h  j u s t  b e f o r e
c l o s i n g  t o  a s s u r e  t h a t  n e g o t i a t e d  w o r k  h a s  b e e n  c o m p l e t e d
a n d  e v e r y t h i n g  i s  i n  w o r k i n g  o r d e r .  

T h e  c l o s i n g  p r o c e s s  i t s e l f  r e q u i r e s  a  l o t  o f  p a p e r w o r k  a n d
p a t i e n c e .  B e  p r e p a r e d  w i t h  y o u r  g o v e r n m e n t  i s s u e d  p h o t o
I D ,  c a s h i e r ' s  c h e c k  a n d  a n y  o t h e r  d o c u m e n t s  r e q u i r e d  b y  t h e
t i t l e  c o m p a n y  o r  l o a n  o f f i c e r .  

D o n ' t  f o r g e t  t o  r e - k e y  a l l  t h e  l o c k s  a n d  c h a n g e  t h e  g a r a g e
d o o r  o p e n e r  c o d e  w h e n  t h e  p r o p e r t y  i s  o f f i c i a l l y  y o u r s .  

C o n g r a t u l a t i o n s  o n  y o u r  n e w  h o m e !

You wil l  want to get movers
scheduled as soon as possible.
Make sure to avoid scheduling the
move and closing on the same day
if possible. If  you wil l  be doing
renovations, start getting quotes
from contractors.

Make sure you set up the transfer
of uti l i t ies for closing day. 

SCHEDULE YOUR MOVE

CLOSING10



Kent & Britney Perkins

FIND OUR REVIEWS ON:

2025 AWARD
WINNER

Emily Carragher & Ryota Asadome

TestimonialsCUSTOMER

Justin Harmon

Justin Harmon

https://www.ratemyagent.com/real-estate-agent/carol-tony-marino-lw659/sales/overview


Painting &Handyman Services

Plumbing Companies

Electrical Companies

Inspectagator
407.743.3567

Paragon Property Services
352.272.3275

Frank Gay Services
407.250.8581

Choice Plumbing
407.422.7443

Tobias McKnight
813.453.4485
Paint2Sling@Yahoo.com

Junior Lopez
321.525.3732

JuniorLopez2331@Yahoo.com

Bright Future
Electric
407.654.0155

Mr. Electric
407.863.0770

Resources
Inspection Companies

CLIENT

Roofing Companies

Jeff Sleeper
407.383.8031
Big8Sleep@Gmail.com

Next Level Roofing
406.237.7960

Duke Energy
800.777.9898



W e l l ,  t h i s  i s  a w k w a r d .  

W e  j u s t  m e t  a n d  b e f o r e  s e e i n g  a  h o m e  w e  h a v e  t o  s i g n  a
c o n t r a c t ?  D o n ’ t  w o r r y ,  w i t h  m y  a g r e e m e n t ,  I  d o n ’ t  s i m p l y  g e t
p a i d  b e c a u s e  y o u  s i g n  a  c o n t r a c t  w i t h  m e .  M y  c o m p e n s a t i o n
i s  t i e d  t o  s u c c e s s f u l l y  f i n d i n g  t h e  p e r f e c t  h o m e  a n d  c l o s i n g
o n  t h a t  p u r c h a s e .  A l s o ,  h i s t o r i c a l l y  t h e  s e l l e r  h a s
t r a d i t i o n a l l y  p a i d  f o r  t h e  b u y e r s  a g e n t  c o m m i s s i o n .  

I  a m  c o n f i d e n t  t h a t  I  w i l l  n o t  l e t  y o u  d o w n  a n d  a l w a y s  p u t
m y  c u s t o m e r s  i n t e r e s t  a b o v e  m y  o w n .  M y  r e v i e w s  s p e a k  f o r
t h e m s e l v e s ,  b u t  m o r e  i m p o r t a n t l y ,  I  c a r e  a b o u t  m a k i n g  s u r e
m y  c u s t o m e r s  f e e l  s u p p o r t e d  a n d  t a k e n  c a r e  o f .  I  a m
g e n u i n e l y  p a s s i o n a t e  a b o u t  h e l p i n g  p e o p l e .

H o w  c a n  I  b e  m o s t  h e l p f u l  f o r  y o u ?

As of August 17, 2024, NAR MLS
participants working with buyers
are required to have a written
buyers agreement before touring a
home with the buyer, including in-
person and l ive virtual tours.
Florida Realtors also notes that
compensation must be disclosed
through the applicable buyer-
broker agreement.

UNDERSTANDING THE 
BUYER-AGENT RELATIONSHIP



1 . Get Pre-Approved for a
Mortgage

2. Understand Al l  The Costs - Get
An Estimate

3. Save For More Than the
Downpayment

4. Explore Locations Over
Features

5. Get A Home Inspection
6. Don’t Skip Location Over

Features
7. Think Long-Term. Not Just Right

Now
8. Understand Your Financing
9. Don’t Skip The Inspection

10. Work With A Trusted Real
Estate Agent

10 Essential
            for First-Time Buyers

Home Buying Tips

Steven Tsukamoto
Ph: (407) 625-1027
KamotoLiving@Gmail.com
www.KamotoLiving.com



Notes



KamotoLiving@Gmail .com407.625.1027Steven & Krist in 
           Tsukamoto
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